
  



Earnings & Income Disclaimer 

We make every effort to ensure that we accurately represent the products and services we provide on 

our website and their potential for income. It should be noted that earnings and income statements 

made are estimates only of what we think you can possibly earn. There is no guarantee that you will 

make these levels of income and you accept the risk that the earnings and income statements differ by 

individual. 

As with any business, your results may vary and will be based on your individual capacity, business 

experience, expertise, and level of desire. There are no guarantees concerning the level of success you 

may experience. The testimonials and examples used are exceptional results, which do not apply to 

the average purchaser and are not intended to represent or guarantee that anyone will achieve the 

same or similar results. Everyone’s success depends on his or her background, dedication, desire and 

motivation.   

There is no assurance that examples of past earnings can be duplicated in the future. We cannot 

guarantee your future results and or success. There are some unknown risks in business and on the 

internet that we cannot foresee which could reduce results you experience. We are not responsible for 

your actions.   

The use of our information, products and services should be based on your own due diligence and you 

agree that we and our affiliates and or partners are not liable for any success or failure of your 

business that is directly or indirectly related to the purchase and use of our information, products and 

or services.   

You agree that our company is not responsible for the success or failure of your business decisions 

relating to any information presented by us or our products or services. 
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1. Introduction 

Hey there!  

Thank you for getting your copy of Mega Clients Guide. In this short, but very 

powerful guide, I am going to show you a method to find potential clients (in 

other niches as restaurants) who are paying thousands of USD each month to 

buy online traffic to their business but do not have a list building system in 

their websites. This is a very big opportunity – as these clients easily convert 

to paying clients and you can charge them much higher fees. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



 2. The Method 

To find potential clients who are currently paying big amounts of money for 

getting online traffic to their websites we’ll use a free service of an online 

tool called SpyFu.com. It has a very useful tool called SpyFu Leads where you 

can search businesses that are advertising online in Google – and you can 

filter them by niche, budget, traffic etc. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 



3. Steps To Find Potential Clients 

Go to SpyFu.com/Leads and using menu located on the left side choose an 

industry: 

 

Or niches by entering niche keyword(s) in “Keywords” field and clicking 

“ADD” button: 

 

Once you have selected a niche – it’s time to filter search results. By clicking 

on “AdWords Budget” and “Other Options” enter budget range $500 to 

$10’000 and click “ADD” button: 

 

spyfu.com/leads


Now you have a list of businesses that advertise online in Google with a 

budget of $500 to $10’000 per month: 

 

Copy each website address and using techniques indicated in “Restaurant 

List Building Method” filter your ideal client (websites built with WordPress 

and don’t have a list building system) and pitch them your service. 

 

 

 

 



7. Conclusion 

Now you have all the information you need to start your venture. Please 

note that knowing how to make money does not always make you money - 

you should take actions. In any type of a business, there are difficulties and if 

you want to succeed you have to pass obstacles. 

Once you get your first taste of success, with your first sale, you'll begin to 

understand it more deeply, get a feel for it and get better at it. It'll be a lot 

easier for you to get more clients and sales and grow your business.  

If you enjoyed this guide and took actions, please let me know. I would love 

to hear from you. Feel free to contact me at 

parviz@restaurantlistbuildingmethod.com. Please understand that I get 

upwards of hundreds emails a day, but I try to check it every day and 

respond when I can. 

Thank you again for your support and purchasing this guide. 

mailto:parviz@restaurantlistbuildingmethod.com

